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S iddharth Banerji, managing director of
alcoholic beverages company Kyndal
Group, which sells brands such as The

Macallan, The Famous Grouse, Bootz Rum and
Cutty Sark in the Indian market, isn’t someone
who suffers fools or minces his words. He is
unequivocal about his views on the liquor
industry—consumption trends and the press-
ing need to promote responsible drinking in
India. He is also amused by people jumping the
gun and celebrating the amended Delhi excise
rules proposing home delivery of alcohol—the
fine print for which is yet not available. 

Ten days ago, the Delhi government allowed
home delivery of alcohol through web portals
and mobile apps—by provisioning it in the
Delhi Excise (Amendment) Rules, 2021. The
rules, published in a gazette notification, said
L-13 licence holders will be permitted to carry
out home delivery of liquor.

“The licensee (L-13 holder) shall make deliv-
ery of liquor at the residences only if the order
is received through a mobile app or online web
portal, and no delivery shall be made to any
hostel, office and institution. The licensee shall
not sell liquor to any person for consumption
‘on’ the premises,” it said. 

Several liquor firms Mint spoke to said the
details of the policy, allowing home delivery in
Delhi, have not been spelt out. Avneet Singh,
the founder of Medusa Beverages, which
retails liquor in Delhi and Punjab, said there’s
no clarity on who will be eligible for the
licence. “The fine print is still awaited,” he said.

Kyndal’s Banerji agreed. “It is still an idea
that will need clarity based on the complete
guidelines issued by the government,” he said,
adding that even the L-13 licence is under for-
mulation.

The buzz in the alco-bev industry is that
each licence will cost ₹200-300 crore. And
that food aggregators such as Swiggy and
Zomato may enter the fray.

But this is speculative at this moment
because home delivery of alcohol is not akin to
online shopping for groceries or clothes. Or
ordering restaurant food.

“You need comprehensive regulations and
safeguards for selling liquor online and need to

NHM plan may bat for 
green hydrogen exports
Draft proposal suggests setting up hydrogen hubs, running fuel cell buses

The playbook involves leveraging the country’s landmass and low solar and wind tariffs 
to produce low-cost green hydrogen and ammonia for exports. BLOOMBERG

Utpal Bhaskar
utpal.b@livemint.com
NEW DELHI

L everaging India’s landmass and
green energy sources for exporting
green hydrogen is one of the steps
for achieving energy sufficiency
for the country, according to a

draft proposal circulated by the ministry of
new and renewable energy (MNRE), for the
planned National Hydrogen Energy Mis-
sion said two people aware of the develop-
ment.

The draft proposal, which recommends
green hydrogen exports to Japan, South
Korea, and Europe, also suggests setting up
four integrated hydrogen hubs and run-
ning long-range public transport buses
fuelled by hydrogen cells on heritage
routes, remote locations, and ecologically
sensitive zones. These are part of the rec-
ommendations for the proposed National
Hydrogen Energy Mission (NHM).

Once the views of various stakeholders
are received, MNRE will seek the Union
cabinet’s approval for the NHM. The play-
book involves leveraging the country’s
landmass and low solar and wind tariffs to
produce low-cost green hydrogen and
ammonia for exports, thus bolstering the
country’s geopolitical heft. The export
strategy for carbon emission-free next-
generation fuel has already
been put into play by West
Asian countries, Canada,
Chile, and Australia.

The other proposed meas-
ures include facilitating open
access to renewable energy,
and to help low-cost produc-
tion at hydrogen hubs. Open
access allows large users of power, typically
those who consume more than 1 MW, to
buy power from the open market instead of
depending on an expensive grid. However,
this has not taken off yet as state govern-
ments have increased standard charges on
open access renewable energy projects.

Green hydrogen gas is produced by

splitting water into hydrogen and oxygen
using an electrolyzer that may be powered
by electricity generated from renewable
energy sources. It is also being leveraged
for applications in sectors such as chemi-
cals, iron, steel, fertilizer and refining,
transport, heating, and power.

“India’s plans are on a par with that of the
other countries. The proposal has been
drafted after a long consultation process.

The draft has been circulated to the NITI
Aayog, the Indian Space Research Organi-
sation, the department of atomic energy,
and relevant ministries such as power,
petroleum and natural gas, steel, science
and technology, road transport and high-
ways, as well as the department for promo-
tion of industry and internal trade,” said an

MNRE official, one of two the people men-
tioned above, on condition of anonymity.

This comes at a time when India, the
world’s third-largest oil importer, is recali-
brating its energy sourcing policy, keeping
strategic and economic interests in mind.
“The fuel has the potential to change the
geopolitical dynamics for countries such as
India, which are majorly dependent on
energy imports,” said the second person

mentioned above, also
requesting anonymity.

“The plan may also involve
running public transport and
commercial fuel cell buses
having a 60,000 km annual
range on a pilot basis on heri-
tage routes, remote locations,
and ecologically sensitive

zones, wherein half of the demand is to be
met from green hydrogen,” the person
said. India plans to build hydrogen plants
that will run on electricity produced by
green energy sources and help reduce
dependence on fossil fuels. These plants
will provide grid-scale storage solutions
and feedstock for ammonia production.
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HOME DELIVERY OF LIQUOR 
REQUIRES SAFEGUARDS

tread with a lot of caution,” Banerji said, adding
that even some developed markets do not
allow the sale of hard liquor online.

He said even in states where home delivery
has been permitted, it is really not a full-blown
online model. It is more like placing orders for
groceries from the neighbourhood store
through a phone call.

Most developed countries follow global
standards, which include improving safety and
security measures to prevent minors from pur-
chasing alcohol and establishing national-level
regulations and practices for the online pur-
chase and sale of alcohol.

It is also important to provide information
and create awareness on platforms to help
reduce dangerous drinking. This includes
establishing national drinking standards and
messages warning minors against consuming
alcohol, drinking during pregnancy or drunk
driving.

“Various studies show that in the 80s and
90s, Indians consumed alcohol to get drunk.
The idea was to let it hit you. Fortunately, that
number has come down to 60%, at least in
urban India,” said Banerji.

With the entry of foreign brands, consumers
are trading up, especially the millennials. Also,
more men and women are drinking “on prem-

ise”, that is, in pubs,
bars and restaurants.

Alcohol consump-
tion in India is an
evolutionary journey
and, therefore,
ample safeguards are
required before
allowing online
shopping and home

delivery. Medusa’s Singh said some rules may
also be needed on cross-border selling in the
online format as that may affect state revenues.
“Obviously, the government would not like to
lose its revenue,” he said. Besides, some apps
have already come up to sell liquor online,
which may not have licences, he added.

Additionally, easy access to alcohol is detri-
mental to the vulnerable members of society
who may be living with mental health issues
and substance abuse disorders, said Banerji.

“The process and compliance regulations
for alcohol delivery will vary from the delivery
of groceries or essentials. Moreover, the possi-
bility of alcohol being seized during transit and
the adulteration of alcohol by private players
cannot be ruled out either,” he added.

Shuchi Bansal is Mint’s media, marketing
and advertising editor. Ordinary Post will look
at pre-ssing issues related to all three. Or just fun
stuff.
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GAIL (India) Ltd plans to
bid for a 400-mega-
watts (MW) solar capac-

ity along with Bharat Heavy
Electricals Ltd in a Solar
Energy Corporation of India
(Seci) tender, a top GAIL execu-
tive said on Wednesday.

Given its focus on building a
clean energy portfolio, GAIL, a
natural gas company, is also
looking to acquire solar pro-
jects from private firms, added
Manoj Jain, chairman and
managing director of GAIL.

“We are looking at multiple
areas,” Jain said. 

This comes in the backdrop
of a change in the global energy
architecture, with India at the
centre of oil majors’ future
growth plans and state-run
firms pivoting towards solar
and wind energy. 

Jain said one way to expand
was to bid for tenders, and the
other was the inorganic growth
route, with GAIL looking at
“big and small” private firms for
acquiring assets.

Mint had earlier reported
about GAIL’s proposed plans
for a tie-up with ExxonMobil to
set up a green energy platform
in India. 

In another development
GAIL has submitted a proposal
to the petroleum and natural
gas ministry for an infrastruc-
ture investment trust (InvIT)
for two of its pipelines.  While
declining to name the pipeline
projects, Jain said that GAIL
wants to test the market
through these two pipelines.

Meanwhile, GAIL said net
profit for the quarter ended
March fell to ₹1,908 crore from
₹3,018.2 crore in the year-ago
period. The company’s turn-
over was ₹15,472 crore in the
quarter. The PSU posted a net
profit of ₹4,890 crore for FY21
on a turnover of ₹56,529 crore.
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